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BROWNFIELD WORKSHOP:  Transaction and Risk Management

1. Economically, real estate is worth what income it 

produces

2. Scientifically, the name of the game is verifiable 

and repeatable truth regardless of whose ox is gored

3. Politically, the body of government regulation in 

place reflects dominant political science as much or 

more than pure science

4. Practically, the ability to understand and profit from 

the mix of these three elements at any given location 

is what separates the successful from the failures in 

the arena of Brownfield redevelopment

Introduction to Transactional Real-World Concepts
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1. The Law, the Liability and the Opportunity:

Introducing Brownfield player 

Cherokee Investment Partners LLC

BROWNFIELD WORKSHOP:  Transaction and Risk Management

2. Liability and State of Washington Form 17



CB Richard Ellis  |  Page 4

3. Property Valuation

 The Buyer's big question: is the economic gain of a 

clean site worth the cost of clean up in economic 

terms? 

 The Seller's big question: is the relief from liability plus 

the economic gain worth the cost of clean up in 

economic terms?

 One way to get answers: an environmental contingency 

clause contained in an offer wherein Buyer reviews all

available environmental documents 

 This review's results are the initial "deal vs. no-deal" 

point of decision

BROWNFIELD WORKSHOP:  Transaction and Risk Management
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4. Needs & Tools for Quantifying Risk:

Environmental Asset Services Inc., a Trammell 

Crow Company service (a division of CB Richard 

Ellis, Inc.) 

1. Internal review of all available environmental documents

2. Selection of a competent, flexible, skilled, and conversant 

environmental consultant  

3. Performance of a "Super Phase I"

4. Evaluation of any/all existing scientific data

BROWNFIELD WORKSHOP:  Transaction and Risk Management
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4. Needs & Tools for Quantifying Risk (con’t):

5. Data gaps

6. Health Risk Assessment (HRA)

7. Assessment of the "constructability risks“

8. Meetings/interviews with the involved lead, and any
ancillarilly involved regulatory agencies

9. Environmental remediation estimates

10. Environmental insurance

11. Environmental counsel

12. Evaluation of the market perception to be expected and
any impacts to lease and/or sale pricing 

BROWNFIELD WORKSHOP:  Transaction and Risk Management
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Environmental Services
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Case Studies
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Case Studies
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Case Studies
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Closing Thought 

“PROPERTY IS THE FRUIT OF LABOR;

is desirable, is a positive good in the world. That some 

should be rich shows that others may become rich, and 

hence is just encouragement to industry and enterprise.  

Let not him who is houseless pull down the house of 

another, but let him work diligently and build one for 

himself, thus by example assuring that his own shall be 

safe from violence when built.”

ABRAHAM LINCOLN, 1864
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Contact Information

Russell L. Johnson | Vice President 

CB Richard Ellis | Brokerage Services 

16201 E. Indiana Avenue, Suite 1100 | Spokane Valley, WA 99216

C: 208 661 2850

russ.johnson@cbre.com

(Opening the new Spokane CBRE Office November 1, 2010)


